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“The Ultimate Secrets
Guide to Finding Niche
Money Making Markets

Fast!”

Preview Copy

Welcome to my Simple Step-By-Step Approach to
Finding Money-Making Niche Markets To either Market
Your Product or Service, or to find a Product or Service

to Market!

By Alan Turner

(www.realwealthonline.net)
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ALL RIGHTS RESERVED

No part of this report may be reproduced or transmitted in
any form whatsoever, electronic, mechanical, including
photocopying, recording, or by any information storage or
retrieval system without the informed, written, dated, and
signed consent of the author.

This document is copyright © 2009 Real Wealth Online and

www.realwealthonline.net

If you obtained or bought this manual from anywhere other
than the site www.realwealthonline.net then this is an illegal

copy.

DISCLAIMER AND LEGAL NOTICES
The information presented within this ebook solely and fully

represents the views of the author as of the date of
publication. Any slight to, or potential misrepresentation of,
any peoples or companies is entirely unintentional. As a
result of changing information, conditions or contexts, this
author reserves the right to alter content or option with
impunity. This ebook is for informational purposes only and
the author does not accept any responsibility for any liability
resulting from the use of this information. While every
attempt has been made to verify the information contained
herein, the author and his resellers and affiliates cannot
assume any responsibility for errors, inaccuracies, or
omissions.
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Recommended Resources

The following products have been instrumental in creating the
success of many online businesses. They could be the key to
your success, too.

WARNING. If you do

not have an eMail :: qa U'l'oresponse pl UsS

AutoResponder on
your website — you are

losing thousands of “Learn How To Dramatically Boost Your Profits
dollars in profits Using Exactly The Same Proven Techniques
because potential And Tools As The Big Hitters... Guaranteed!”

customers are leaving
your site without
buying? Read on to
find out how to stop
this TODAY!

"How To Stop Yourself From
Being RIPPED OFF, While
Using The Power Of
Automated Digital
Delivery To Dispatch Your
eBooks And Software
INSTANTLY and
SECURELY, Saving Yourself
Time, Embarrassment,
And Hundreds Or Even
THOUSANDS Of Dollars
Per Year For One VERY
Low Price of FREE..."

V3.0 Now Includes Secure Multiple Product
Delivery, Free Sign Ups, One Time Offers, and
Kunaki.com Support!
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http://www.realwealthonline.net/Recommends/ARP
http://www.realwealthonline.net/Recommends/SDD

If you have ever desired to
sell on eBay - then you need
to get this book. The ideas
you'll be reading in this book
are much more than just
"wholesale guides" or
auction tips.

| don't simply repeat the
information you can find in
the eBay "Help" menu. In the
book you will see eBay
accounts running on 100%
AUTOPILOT that makes
nearly 90% profit on products
you can have unlimited
access to.

"Is It Really Possible That A
Simple Little 1 Minute
Addition To Your Website
Could Increase Your
Subscriber Optin Rate By
As Much As 249.84%7?”

The easiest way to create
Professional Quality
Websites...Guaranteed!!!

Since it’s launch XSitePro has
become the web development

tool of choice for tens of
thousands of users and has

generated thousands of

unsolicited testimonials.

"The best selling eBay/Internet success
ebook on the internet ever! EVER."

| GRAHAM COX'S

IR ULTIMATE
FOOTERAD.COM

High Conversion Ads for more sales and

Conversions!

It doesn't matter whether you need a single sales
letter page, a large niche content site, a revenue
generating AdSense site, an affiliate web site - or
any other kind of web site - XSitePro is - ready to
help you, whenever you need it.
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1. Selecting a Niche Market

When selling a product, a lot of people make the mistake of developing their
product first, and then trying to find a market for it. The process should really be
reversed. Find a market first that spends money, then find out what they want
and give it to them.

It is certainly easier said than done, but there are a lot of places online where
you can do your market research for free. They’ve done most of the work for you
already. You just need to know where to go and what to do to connect all the

dots.

When you think you’ve found such a niche market, ask yourself these
Important questions:

1

2)

3)

4)

5)

6)

Do you have an interest or passion for the niche? If not, do you think you
can develop one? Or will you get bored with it quickly?

Are other people passionate about your niche? If not, do they have a
desperate problem they want to solve?

Is the market big enough, but not so big you‘ll have too much
competition when you’re just starting out?

Do the people in this niche spend money?

What products are being successfully sold right now to this niche? Can
you sell something similar? Can you improve it, give them something they
want that all other products of their kind are currently lacking?

What are these existing products in your target niche being sold for?
Could you be profitable selling a similarly priced item? Or are your
potential competitors selling cheap on the front so they can upsell, cross
sell, or make their money on the back-end?
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What Are the Differences Between Upsell, Cross Sell, and a Back-End Sale?

Upsell: After they make their purchase (but before they pay), you attempt to upgrade
them to a premium version of the offer for more money. (e.g. A fast food restaurant
might ask them whether they’d like to “supersize” their order. A movie refreshment
stand might as whether they’d like a large soda for only 75 cents more instead of a
medium one)

Cross sell: After they make their purchase (but before they pay), you attempt to sell
them complementary products. (e.g. a Fast food restaurant might ask “do you want
fries with that” when only a sandwich is ordered)

Back-end sales: After they have purchased your product (and paid for it), you follow-
up with them at a later date and attempt to sell them a more expensive product that
they may be interested in, usually, but not always, complementary to the original
product they purchased (e.g. Someone purchases the soundtrack to the Sopranos from
Amazon. When the Sopranos mega-anniversary platinum entire DVD collection comes
out, Amazon sends you an email to let you know about it and how you can get a
discount if you buy from them)
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So Where Can You Get Ideas For A Money-Making Market To
Explore?

Brainstorming and Research Online Resources - Offline

o Newspaper
¢ Niche magazines
e TV andradio

¢ Catalogs and mail order - subscribe to newsletters, purchase inexpensive
products, get on mailing lists

¢ Tabloids and mainstream media

¢ Billboards and other advertising media — watch what other companies are doing
offline in all their advertising media

e Talking to people - at your local watering hole, coffee shop, friends and
neighbors, business partners, customers, relatives. Talk to them and OBSERVE.
What are their hobbies, their interests, their problems?

e Books - A greatly underutilized idea-generating machine!

e Grabbing a pad and pen and going to your favorite “quiet” spot to brainstorm

Let me show you the process | go through when I’m trying to brainstorm for ideas.

For starters, I’'m always aware of trends and current events in the real world. |
read several newspapers each day, many magazines, both general and niche-
specific, | watch the news, | listen to the radio. Occasionally something that |
hear or read will stick with me. | may record my thoughts on my portable voice
recorder; jot down some notes, whatever happens to be convenient for me.
Sometimes I’ll call my office voice mail and leave myself a message.
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This 1s the end of
the preview —
head back to the
main site to grab
the full version and
continue reading!
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